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Although all illustrations and specifications are believed correct at the time of publication, the right is reserved to make changes, without notice or obligation. Windows, doors, ceilings, and room sizes may vary depending on the options and
elevations selected. Optional items indicated are available at additional cost. This brochure is for illustrative purposes only and not part of a legal contract. It is reccommended that the architectural blueprints be reserved for further clarification of
features. Not all features are shown. Please ask our Sales and Marketing Representative for complete information. RY0709SIENO3BSMT
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THE RYAN PROMISE
Our concern with quality construction doesn’t stop at the point of sale. We carefully select the people who build your home. To give you peace of mind, we make at least two service
inspections with our homeowners, one prior to settlement and another ten months after settlement. We back up everything we do with Ryan’s exceptional 10 Year Limited Warranty.
There is no additional cost to the homeowner for this level of service. We promise to be there for our customers, both before and after they purchase. Our service program is proac- AL HOUSTHG
tive, sincere and convenient. It’s part of our overall concern for our customers and helps to explain why more than half our business is generated through referrals. OPPORTUNITY



